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Russian Real Esta_te

by Ivan Dovgan

The first major problem faced
by & foreign firm wishing to opeo
an office in Moscow is finding &
premise, The growing interest of
Western business people in the
Russian market makes this prob-
lem increasingly aruts.

Demand always prompts sup-
ply, so Western companies spe-
cializing in real estate operations
have begun, at their own risk, to
operate in the Russian capital.
Russian Real Estate, jointly set
up at the start of 1992 by jts
QGenersl Maneger Arpaud Le-
clercy

The firm's main task js to
render all possible mupport o
foreign busineeses searching for
office space and going through
legal formalities,

The Russian real estate legisla-
tion is confusing and not without
problems. Even when a foreign
company signs all the nocessary
documents with mupieipal anthori-
ties, a third party claiming ite right
to the premise at jesus may turn

‘up. Qo some occasions, wich
intarference invalidated already
closed deals.

Mr. Laclercq told BWW that
thers is no real sstate market aa
such in Moscow yet since there are
no clear<cut laws for it. Often, it
hes proved impossible to find the
real owner of sonse premises,

Nevertheless, even today,
Western real estate firms are at-
racted to Moscow because of high
rental and purchase prices, The
purchase of a dilapidated building
in Mescow and its repovation repays
for itself several times faster than
in Western Europe.

Russian Real te itselfis pot
engaged in construction, but its
experts, including highly quali-
fied Russian specinlists, thoroughly
check all docunients related to the
rental or purchase of premises,
and only afler that do they advise
Western companies concerned 08
to the expediency of & deal.

Russian Real Estate also gives
advice ou Russian tax laws which
may seem too complicated to
newgomers to the Russiun market,
For example, some countries must
pay the value-added tax on theif
rents, while others aré exempt

from it. Russian Real Estate is sort
of a vonnecting link batween Rue«
sinn authorities and Western in-
vestors. It guarantees high quality
of its intermediary services,

M. Leclercq anid his firm is
2 100 percent foreign company.
But, he added, it was registered
in Moscow, and he would like
it 1o become “naturalized® in
this country.

The firm is very young, &8 is
its general manager.

The average age of its per-
sonnel is below 30, The

number of Russians on staff is
steadily growing.

The supply of real estate in
Moscow is very limited. Almost
0o major projects are being imple-
mented here because Western
governments refrain from provid-
ing guarantees againet inveet-
tment risks due to political
inmability in Russia.

Earlier, many forsign compa-
nies lost 2 lot of moncy invested in
the Russian economy. Now only
sall firms seeking 10 win a place
on the young Russian market
conduct real estate operations in
this ¢ountry.

Intermediary firms  include
Russian Real Estate, whose com-
petence and high quality eervicas
have already won the acclaim
of it clients.

The firm would like to estab-
lish cooperation with Russian
companies and legal entities spe-
cializing in real estate operations,
provided that they come up with
proposals that are legally correct,

Despite the current economic
crisis in Russia, Leclercq remains
optimistic and believes that in a
few years real estate micro-mar-
kets may appear in Moscow or
8t. Petersburg.

*Otherwise, it would nof at all
be worth doing business under
conditions of ligh ritks."

Russian Real Estate is al-
ready firly established on the
Moscow marker and has a good
reputiation. ks 1elephone in Moscow
is 227-4206. a



