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For Arnaud Leclercq, the singular
charms of Paris were no maich for the
opportunity to launch his own business
n Moscow.

With just $2.000, Leclercqg last year
founded the commercia! real cstate

A DAY IN THE LIFE

company. Russian Real Estate. Today,
he said, his company employs two other
Frenchman and about a dozen Russians
and his lifc has hecome a daily race of
ringing phones, chicpt showings and
building inspections.

*We're just trying to do a normal
jobrin a Moscow situation,” Leclercg.
26, said in an inicrview in his white-

washed office oa the 23rd floor of Stal-
in's Kolelnicheskaya apariment build-
ing. “But its a precarious busincss.”

Leclereg is typical of a new breed of
foreign entrepreneur in Russia. He is
young, ambilious and sces the difficul-
ties of doing busiacss in a fledgling
markel economy as an opportunity
not 'a drawback. In a country whaose
(oreign husincss enviroament was
once dominated by highly paid expa-
triates who cnjoycd big salaries and
“hardship compensation,” these en-
Ireprencurs-feprcsent 2 new Compo-
neat 1o business in Russia.

“Therc is 2 lot of competition in
Paris and really no way (o compeic
with all these large companies,” said
Leclercq. “Plus, | was getting bored

and wanled (o create something new.”
This May, with the cooperation of
the French Ministry of Foreign Allairs,
Leclereq conducied a survey of more
than 250 forcign companics from 17
counlries 10 assess their office necds
and gauge Moscow’s real estate markel,
Among the findings was that 95 per-
cent of the firms thal started their busi-
nesscs in Moscow intend 1o stay here
rather than moving 1o other Russian
cities. Another discovery: Many com-
panics are inleresied in offioe space of
ne more than 100 square meters,
“Mosi companies don't want big,
big offices here because of the political
siluation and so theie are a lot of post-
ponements,” Leclercq said, “Prople

sce a CINN news llash and say, ‘Okay, -

letswait a litte loager.™

Leclercqg said that he has leased
6.000 squaic meters of eflice space 1n
the last six months. A shortage of
available space s kecping prices high
— $700 per square meter per yesr for
an “international standard™ allice.
This 5 about twice the cost of compa-
rable space in Brussels.

“I was a very lazy university student
untd after my second year, when |
became a workabolic,” Leclereq said.
“But speading one year in Moscow is
like spending three somewhere clse, so
I'm treing 1o slow dows a bil. T dontt
want in dic of a heart attack at 40 After
adey at the office, Fjust like to go home,
collapse and play with Lapka. my adopt-
ed Russian cat,”
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